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Jacinta Thompson

Bloundt Family

Jason Hester stated he has worked with the family for a few years. They have a
large investment account with the firm and they were working through their
succession and estate plans. He hadn't ever engaged with them on the 401(k)
but was willing to make an introduction. An introductory Zoom was scheduled
and we went from there.

Jason Hester for the introduction.
Pete Peterson as a teammate and myself.

They were not getting any assistance with their 401(k). They began the plan
years prior and simply hadn't been updated or monitored officially, nor are
they getting any education assistance.

There weren't any challenges. The client was excited to hear all we had to
offer and signed the letter of intent the same day.

Approximately $17,000 of recurring revenue
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